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ORAL EXAM APRIL 1998
INTERPRETING B

(Mr. Green: a marketing manager of a UK company

Mr. Wang: a sales manager of a Chinese company

They had a negotiation the day before with regards to exporting Chinese white wine to
the UK, but did not come to any agreement. This is their second round of talks. You
have been asked to be their interpreter.)

G: Yesterday, you quoted us a tentative price of US$4.00 per bottle for your white
winej/We did not at the time fix on any quantities, although you did indicate to us that
a large shipment in your major export markets would constitute no fewer than 1,000
cases;/

WORIEHE BRSBTS L e R IE Y S —EET
B T AT — BN BT o)

G: We would be prepared to place with you an initial order for 2,000 cases/[However,
for such a substantial first order we would hope that you would offer us a more
attractive price. 7
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G: We would like to make you a counter offer of US$ 3.5 per bottle for a total of US$
84,000 for 2,000 cases. /
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G: What offer would you like to make for such a large shipment? I believe you will
make us a special introductory offer. /
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G: We believe this to be an acceptable compromise, and would be prepared to sign a

conkoet [



